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Access Control 


Card Access: How It Works. Oct., p.28 


Advertising & Marketing 


Across the Counter Security. Feb., p. 79 

“All You Ever Wanted to Know About Get- 
ting Leads,” Selling Security. April, p. 66 

“Creative Problem Solving,” Selling 
Security. Sept p. 26 

Dealer Believes in Cold Canvas Selling. 
Dec., p. 72 

Dealership Prospers in Suburban Market. 
June, p. 70 

Don't Sell Yourself Short. March, p. 27 

“Extra Sales From Customers You Dislike,” 
Selling Security. Jan., p. 111 

Getting the Most From Your Sales In- 
quiries. Feb., p. 103 

“Give Him Good Reasons to Replace That 
Old Item,” Selling Security. Feb., p. 103 

A Good Catalog is a Full-Time Salesman. 
Jan., p. 57 

Is A Chevy Better Than A Cadillac? Sept., 
p. 98 

“Marketing Objectives,” Selling Security. 
Oct., p. 22 

“The Marketing Plan is to the Sales Profes- 
sion, As a Roadmap . 
Security. July, p. 18 

“A Picture is Worth a Thousand Words,” 


Selling Security. Dec., p. 22 


” Selling 


“The Presentation is to Selling . . .,” Selling 
Security. May, p. 20 

Price Cutting Can Limit Effective Security. 
Aug., p. 84 
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Put Your Alarm Ad in the Buyer’s Hand. 
Aug. p. 77 

“Score Six Points for the Telephone,” Sell- 
ing Security. June, p. 18 

“Start With The Budget,” Selling Security. 
Nov., p. 96 

“Welcome to the Wonderful World of Mar- 
keting,” Selling Security. March, p. 18 

“Your Marketing Plan,” Selling Security. 
Aug., p. 22 


Associations, Security Industry 


Association News: WBFAA and Law 
Enforcement Agencies Meet. March, 
p. 56 

Better Fire Alarms Will Find Ready Mar- 
kets. June, p. 26 

Dataphone Presentation Highlights 
WBFAA Summer Meeting. Aug., p. 73 

NBFAA/WBFAA Joint Meeting Report. 
Feb., p. 94 

NBFAA Meets in Orlando. June, p. 96 

WBFAA Meeting Updates Insurance, UL 
Requirements. Nov., p. 60 

WBFAA Meets in San Diego: Association at 
Work. Jan., p. 108 


B 
Burglar Alarm Systems 

The Art of One-Upmanship. Sept., p. 36 
Cc 


Central Stations 


A Comprehensive Life Safety System. 
June, p. 24 


SUBJECT INDEX | 


Central Station Offers Personalized Serv- 
ice. May, p. 66 

Central Station Protects Jacksonville 
Facilities.July, p. 22 

One Central Station For The ‘Last Frontier. 
April, p. 106 


Closed Circuit TV 


Newvicon Camera Tubes Boost Security 

System Flexibility. Oct., p. 74 
Conferences, Security 

Association Meetings and Seminars Com- 
plement ISC West. April, p. 120 

ISC Security East Looks to the Future. 
Sept., p. 34 

ISC Security West Mirrors Industry’s 
Growth. Jan., p. 20 


The Name of the Game . . 
April, p. 30 


. Innovation. 


D 


Dialers 


False Alarms vs. Dialers. Feb., p. 24 
Mega-Dialer Makes Sense. Feb., p. 22 


Digital Communicators 


Digital Communicators Come of Age. Feb., 
p. 85 

Digital is More Than Alarm Reporting. 
Feb., p. 20 

Mini-Multiplexing System Uses Digital 
Communicators. May, p. 90 

Supermarket Security. Feb., p. 67 


Digital Communicators: Versatile and Cost 
Effective. Oct., p. 84 
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MRL, INC. 
the “SOUND PEOPLE” 


Finest Deterrent 
Systems Available 


SOUND-ALERT 
LA 
‘~ 


New Simulated Camera 
Model #SSC-1 


Model #1100 


Model #200 


New — Audio Light 


— Accessories Available — 
Solid State Sound 
Discrimination. No Installation 
—Detects Intruder before entry 
QUICK SALE * HIGH PROFITS 
Distributor inquiries invited 
MRL, Inc. 

7644 Fullerton Rd. 
Springfield, VA 22153 


PRODUCT INFO., CIRCLE 847, READER SERVICE CARD 


What Price Digital System Compatibility? 
July, p. 60 


E 
Exporting 
Exporting Can Make Your Business More 
Profitable. Dec., p. 30 
Government Employees Trained to Offer 
Assistance. Dec., p. 31 
Security Equipment Export Promotion 
Events. Dec., p. 33 


Western European Home Fire Protection 
Market. Dec., p. 32 


F 


Facility & Institutional Protection 

Access Control Solves Hospital Problems. 
Nov., p. 28 

General Purpose Barbed Tape Obstacle. 
Nov., p. 82 

Institutional Space Protection. Nov., p. 24 

Loss Prevention Critical for Pacemaker Bat- 
tery Producer. Dec., p. 75 

Perimeter System Designed to Keep 
People In. Nov., p. 50 

Personal Security for Personnel. Nov., 
p. 86 

Security — It’s Basic. Nov., p. 26 

Security Systems Can Be Multi-Faceted. 


Nov., p. 22 


On June 25, 1876, 
George Armstrong 
Custer ignored his 


scouts’ 
of many 


warnings 
Indians 


gathered at Little 
Big Horn. So he rode 
out with 250 men 
to “surround” 6,000 
Indians. This was a 
serious error. 


can make all 
the difference. 


False Alarms 


Alarming Information. May, p. 69 
“Dialers Can Reduce False Alarms,” Kinks 
& Hints. April, p. 81 


False Alarms — A Second Thought. March, 
p. 69 


False Alarms vs. Dialers. Feb., p. 24 
Legislation vs. The False Alarm Problem. 
Jan., p. 46 
Financial Reports 


Security Financials: 
Jan., p. 17/Feb., p. 13/March, p. 13/ 
April, p. 13/May, p. 13/June, p. 13/July, 
p. 15/Aug., p. 17/Sept., p. 19/Oct., p. 
15/Nov., p. 15/Dec., p. 15 


Fire Alarm Market 


Home Burglary vs.Fire Alarms: A Market- 
ing Paradox. June, p. 59 


Fire Alarms 
Basic Fire Detection. June, p. 29 
Better Fire Alarms Will Find Ready Mar- 
kets. June, p. 26 


Smoke Detectors Play Key Role. June, 
p. 22 


G 


General Business 


Banking with the Best. Nov., p. 78 


It is always a serious error to ignore numbers or 
talk about them in vague terms. BPA (Business 
Publication Audit of Circulation, Inc.) guaran- 
tees the circulation figures of our member 
magazines — issue after issue. When you ad- 
vertise in BPA-audited magazines, you get pre- 
cise, nonpromotional numbers. 


-=rnan Ww nt, so 
Es PA vaste will. 


This BPA-audited magazine donated the space for this ad, with creative 
and production costs contributed by BPA agency and advertiser members 
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Bonus Plan Increases Productivity. Nov., p. 
175 

Competing Against the Low Bidders. 
March, p. 58 

Holding Costs Can Hold Down Profits. 
July, p. 26 

How to Achieve Better Management. Feb., 
p. 51 

How to Stock Ahead Before a Price In- 
crease. Oct., p. 67 

Limited Partnerships: An Easy Way to 
Raise New Capital. June, p. 61 

Manufacturer Advises: Marry Engineering 
to Market Research. Feb., p. 30 

Planning Successful Sales Meetings. May, 
p. 63 

Pocket Calculator Expense Analysis. Dec., 
p. 78 

Protect Working Capital With Credit In- 
surance. Aug., p. 117 

Pushbutton Prices Equal Pushbutton Pro- 
fits. Sept., p. 106 

Wholesale Price Index Becomes Producer 
Price Index. Aug., p. 138 


H 


Hotel & Motel Security 


Hotel System Helps Foil Two “Thieves”. 
March, p. 77 


Indexes 


Index Issue for SDM 1978: 
Subject Index, Dec., p.61 
Title Index, Dec., p.69 

SDM Security Products Directory Issue for 
1978. Aug., pp. A-1 — A-32 

Product Directory Aug., p. A-5 

Cross-Index to Product Directory. Aug., 
p. A-3 

SDM Directory of Manufacturers and Dis- 
tributors. Aug., p. A-21 

Industry News 

“Are We Prepared For Emergencies?,” 
Editorial. Sept., p. 23 

“Crime On The Farm,” Editorial. Oct., 
p. 19 

Morse Modernizes Fleet Images. Oct., 
p. 46 

“We Can Help Curb School Crimes,” 
Editorial. May, p. 17 

“When Violence Accompanies Burglary,” 
Editorial. July, p. 17 

Insurance 


Home Burglar Alarms Can Bring Insurance 
Savings. Sept., p. 104 
“Some Insurance Companies Aren't Sold on 
Alarms,” Editorial. June, p. 17 
Installation 


“Adapting to Control Panels,” Kinks & 
Hints. Aug., p. 70 


prices & service 

interfaces with 20/32 MA DLPs 

no modification to SCB 

operates on 80-130 VDC central office power 
unique CO synchronization feature 
continually changing coded signal 


Post Office Box 753 
Arlington, Texas 76010 
(817) 261-6070 


PRODUCT INFO., CIRCLE 807, READER SERVICE CARD 


A.PD. 
SECURITY SYSTEMS 


GIVES YOU CONTINUED SECURITY. . . 
24 HOURS A DAY! 


Card!”’ 


“Digital or 


A.PD. SECURITY SYSTEMS 


24700 Crestview Ct. - Farmington Hills, Mi 48018 
(313) 477-2703 or toll free 800-521-9332 


PRODUCT INFO., CIRCLE 811, READER SERVICE CARD 
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“Another Opinion on Dialer Falsing,” 
Kinks & Hints. March, p. 85 


“Bell Arcing Prevention,” Kinks & Hints 
April, p.S1 

“Bell Mounting Strips 
Oct., p. 82 


Kinks & Hints. 

“Checking for Openings,” Kinks & Hints 
April, p. SI 

“Circuit Breaker Protection Kinks & 

Hints. Nov., p. 58 


“Color Coded Drill Bits 
Vov., p. 56 


Kinks & Hints 


“Combining Electronics & Sirens,” Kinks 
& Hints. Feb., p 90 


Communicator Line Security, Kinks & 
Hints. July, p. SO 
‘Detecting Cause of Openings Kinks & 


7+) 
‘ 


Hints. May, p 


“Dialers Can Reduce False Alarms,” Kinks 
& Hints. April, p. S1 


“Foam Tape Mounting Problem,” Kinks & 
Hints. Sept., p. 116 


“Mounting Panic Buttons, Kinks & Hints. 


Nov., p. 58 
“New Concepts for Money Clips, Kinks & 
Hints. Sept., p. 116 


New Tool Provides Continuous Foiling Op- 


eration. Dec., p 


Patch Cords for C.O. Equipment “Kinks 


& Hints. Jan., p. 125 
Pet Shunts,” Kinks & Hints. Jan., p. 123 
Kinks & Hints. Feb 


‘Radio Interference 


p. 92 


PTI 
Gwe 
Ts 


Telephone Station Wire Type 
Staple-Proof 
Four Conductors 


Solid Base Copper Conductors 
Polythylene insulation 
Polyvinyl jacket 

UL Approved 


Packaged 1000 ft. per 
REEL-EASY 
Dispensable Dispenser 





SPECIAL OFFER: $24 per 1000 ft. 
10,000 ft. 


a Minimum order: 


“RTV Glues Loose Glass,” Kinks & Hints. 
Feb., p. 90 

“Secret. Arming/Disarming, Kinks & 
Hints. June, p. 66 

“Soldering Connections, Kinks & Hints. 
Aug., p. 70 

“Stand-by Battery Operating Timer,” Kinks 
& Hints. March, p. 83 

System Installation Techniques, Oct., p. 26 

“Testing Butterfly Contacts,” Kinks & 
Hints. May, p. 74 

“Transportation Know-How, Kinks & 
Hints. Sept., p. 114 

“Tricks for Foiling, Kinks & Hints. March, 
p. 3 

“12-Volt Utility Light,” Kinks & Hints. 
Aug., p. 70 

“Under Carpet Wire Fishing,” Kinks & 
Hints. May, p. 72 

“Working by Floodlights,” Kinks & Hints. 
July, p. $0 


L 


Law & Legislation 
“Breach of Contract,” Security Court 
Cases. Dec., p. 43 
“Breach of Warranty,” Security Court 
Cases. Aug., p. 46 


Changing Law Boosts Municipal Crime 
Liability. Jan., p. 60 


Communications Act Impact. Nov., p. 81 


“Contract Obligations,” Security Court 


Cases. March, p. 66 


“Georgia Legislation Affects Security In- 


dustry,” SEIA Soundings. Jan., p. 72 


“Georgia Update,” SEIA Soundings. Feb., 


p. 64 


“Issue of Mutuality, ’ Security Court Cases. 


July, p. 90 
“Issue of Negligent Supervision,” Security 
Court Cases. Nov., p. 62 


“It Pays to be a Criminal,” Editorial. 


March, p. 17 


“Its Time We Fought Back,” Editorial. 


Nov., p. 19 

Legal Concerns of the Alarm Industry. 
July, p. 24 

Legislation to Aid Small Business. April, 
p. 117 

Legislation vs. The False Alarm Problem. 


Jan., p. 46 


“Liability Exemption,” Security Court 


Cases. May, p. 76 


“More on Contract Obligations,” Security 


Court Cases. April, p. 124 


“Muncipal Tax Classifications,” Security 


Court Cases. June, p. 102 


“New Georgia Legislation Could Hurt All 


of Us,” Editorial. Feb., p. 17 


“Reasonable Care Liability,” Security 


Court Cases, Jan., p. 107 


“Responsibility For Employee Actions,” 


Security Court Cases. Oct., p. 60 


continued on page 66 


—Camron 


NEW! F/1.8 6X ZOOM LENS 


WEIGHT... ONLY 1.5 Ibs. 
RANGE 15-90mm 


Four separate functions 


available — Manual control, 


Motorized control, Auto-iris control 





Check with order if credit not established. 
Freight allowed on orders of $1000 or more. 
All other orders, FOB Chicago Plant. 


Order direct from 


CONSUMERS WIRE & CABLE CO. 


6600 N. Lincoln Ave., Chicago, IL 60645 


and Push-rod control. Computer designed high 
performance 15 elements optics construction! 


30 other lenses available. 


Call or write for complete information; 


TOYO OPTICS OF AMERICA, INC. 


3183-G Airway Avenue, Costa Mesa, CA 92626 


AC 312-674-7963 (714) 557-1080 


_ 
> 
— 


PRODUCT INFO., CIRCLE 823, READER SERVICE CARD PRODUCT INFO., CIRCLE 867, READER SERVICE CARD 
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SUBJECT INDEX 


continued from page 64 


Security Court Cases. Feb., p. 101 


“SEIA Celebrates Death In Georgia,” 
SEIA Soundings. April, p. 126 


“Where Does Duty End?” Security Court 

Cases. Sept., p. 103 
Liability, Product 

“Georgia Legislation Affects Security In- 
dustry,” SEIA Soundings. Jah., p. 72 

“Georgia Update,” SEIA Soundings. Feb., 
p. 64 

“Liability Exemption,” 
Cases. May, p. 76 

“New Georgia Legislation Could Hurt All 
of Us,” Editorial. Feb., p. 17 

“SEIA Celebrates Death In Georgia,” 
SEIA Soundings, April, p. 126 


Security Court 


Multiplexing 


The Economics of Multiplex. May, p. 32 
Mini-Multiplexing System Uses Digital 
Commuiicators. May, p. 90 


Multiplex — An Answer to an Industry 
Problem. May ,p. 28 


Multiplexing Update. May, p. 36 


New Concept in Security Multiplex. May, 
p. 30 


Remote Multiplexing Techniques. May, 
p. 34 
P 


Photoelectric Alarm Systems 


Designing Photoelectrics for Today's Mar- 
ket. March, p. 24 


= 


et 


HN 


Don’t Sell Yourself Short. March, p. 27 


High Style + Photoelectrics = High 
Security. March, p. 30 


Operating Principles of a Photoelectric Sys- 
tem. March, p. 26 


Photoelectric Applications. July, p. 65 


Photoelectric Detector Opens Outdoor 
Market. March, p. 28 
Power Supplies 


Is There A Battery Crisis In Our Future? 
April, p. 112 


Premise Protection 


Altor: The Ultimate Security Guard. Oct., 
p. 58 


Barbed Wire Reinforces Perimeter Protec- 
tion. Oct., p. 52 


A Comprehensive Life Safety System. 
June, p. 52 


Supermarket Security. Feb., p. 67 


Private Security 
“Security Guards and Outdated Regula- 
tions,” Editorial. Aug., p. 21 


Residential Security 


His Home is His Fortress. Oct., p. 54 


“Residential Security is Number One,” 
Editorial. April, p. 19 


S 


Screens, Alarm 


Security Screens — The Professional 
Method. Oct., p. 30 


Security Equipment Industry Association 
(SEIA) 


“Big Show in the Big Apple,” SEIA Sound- 
ings. Dec., p. 53 


This 


“Georgia Legislation Affects Security In- 
dustry,” SEIA Soundings. Jan., p. 72 
“Georgia Update,” SEIA Soundings. Feb., 

p. 64 


“ISC New York,” SEIA Soundings. Sept., 
p. 120 


“SEIA Celebrates Death In Georgia,” 
SEIA Soundings. April, p. 126 
“Summer Plans,” SEIA Soundings. July, 
p. 92 
Security Industry Forecasts 
Construction Industry Hit Hard by Crime. 
Sept., p. 119 


Global Military Intrusion Detection Mar- 
ket. Aug., p. 123 


Industry Forecast: Fair Weather Ahead. 
Feb., p. 55 


Switched-Line Systems 


Switch Line Systems for Central Station 
Signaling. Feb., p. 25 


T 


Terrorism 


Private Industry, Unite Against Terrorism 
World-Wide. Jan., p. 103 
Training, Security 


“Security Guards and Outdated Regula- 
tions,” Editorial. Aug., p. 21 


Ww 


Women in Security 
Special Report: Women in Security. Aug., 
p. 26 


Women in the Office, Out in the Field. 
Aug., p. 28 


Women on Guard. Aug., p. 33 


Publication 
is Available in MICROFORM 


Tu 


USA. 


FOR INFORMATION 


WRITE: 
Dept. FA. 


University Microfilms International 


300 North Zeeb Road 
Ann Arbor, Mich. .48106 


18 Bedford Row 
London, WC1R 4EJ 
England 
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ACCESS CONTROL SOLVES HOSPITAL PROB- 
LEMS. Charles M. Byers. Nov., p. 28 

ACROSS THE COUNTER SECURITY. Larry Op- 
pen. Feb., p. 79 

ALARMING INFORMATION. May, p. 69 

ALTOR: THE ULTIMATE SECURITY GUARD 
Deborah Cromer Post. Oct., p. 58 

THE ART OF ONE-UPMANSHIP. Larry Oppen 
Sept., p. 36 

ASSOCIATION MEETINGS AND SEMINARS 
COMPLEMENT ISC WEST. Larry Oppen 
April, p. 120 

ASSOCIATION NEWS: WBFAA AND LAW 
ENFORCEMENT AGENCIES MEET. SDM 
Staff Feature. March, p. 56 


BANKING WITH THE BEST. Dana K. Cassell 
Nov., p. 78 

BARBED WIRE REINFORCES PERIMETER 
PROTECTION. Will Boggs. Oct., p. 52 

BASIC FIRE DETECTION. Debbie Schultz. June, 
p. 29 

BETTER FIRE ALARMS WILL FIND READY 
MARKETS. Larry Oppen. June, p. 26 

BONUS PLAN INCREASES PRODUCTIVITY 
Edwin P. Wilson. Nov., p. 75 


Cc 


CARD ACCESS: HOW IT WORKS. Oct., p. 28 

CENTRAL STATION OFFERS PERSONALIZED 
SERVICE. May, p. 66 

CENTRAL STATION PROTECTS JACKSON- 
VILLE FACILITIES. July, p. 22 

CHANGING LAW BOOSTS MUNICIPAL CRIME 
LIABILITY. Bernard J. Meislin. Jan., p. 60 

COMMUNICATIONS ACT IMPACT. Nov., p. 81 

COMPETING AGAINST THE LOW BIDDERS. 
Grier Lowry. March, p. 58 

A COMPREHENSIVE LIFE SAFETY SYSTEM. 
Edward Burgener. June, p. 24 

CONSTRUCTION INDUSTRY HIT HARD BY 
CRIME. Sept., p. 119 


D 


DATAPHONE PRESENTATION HIGHLIGHTS 
WBFAA SUMMER MEETINGS. SDM Staff 
Feature. Aug., p. 73 

DEALER BELIEVES IN COLD CANVAS SELL- 
ING. Grier Lowry. Dec., p. 72 


DEALERSHIP PROSPERS IN SUBURBAN 
MARKET. Grier Lowry. June, p. 70 

DESIGNING PHOTOELECTRICS FOR TO- 
DAY'S MARKET. Roger Fradin. March, p. 24 

DIGITAL COMMUNICATORS COME OF AGE 
Feb., p. 85 

DIGITAL COMMUNICATORS: VERSATILE 
AND COST EFFECTIVE. Mike Dever. Oct., 
p. S4 

DIGITAL IS MORE THAN ALARM REPORTING 
Everett Bell. Feb., p. 20 

DON’T SELL YOURSELF SHORT. R 
Diederich. March, p. 27 


David 


& 


THE ECONOMICS OF MULTIPLEX. Hugh M 
Baker. May, p. 32 

EDITORIAL. Larry Oppen. “New Georgia Legisla- 
tion Could Hurt All of Us,” Feb., p. 17/"It Pays to 
be a Criminal,” March, p. 17/*Residential 
Security Is Number One,” April, p. 19/"We Can 
Help Curb School Crimes,” May, p. 17/*Some In- 
surance Companies Aren't Sold on Alarms,” June 
p.17/"When Violence Accompanies Burglary, 
July, p. 17/ Security Guards and Outdated Regu- 
lations,” Aug., p. 21/°Are We Prepared for 
Emergencies?” Sept., p. 23/°Crime on the Farm,” 
Oct., p. 19/"It's Time We Fought Back,” Nov., p 
19/“ISC Effects on the Security Industry, Dec., p 
19 

EXPORTING CAN MAKE YOUR BUSINESS 
MORE PROFITABLE. Larry Oppen. Dec. p. 30 


S 


FALSE ALARMS A SECOND THOUGHT 
George Weinstock. March, p. 69 

FALSE ALARMS VS. DIALERS. Henry J. Luks 
Feb., p. 24 


G 

GENERAL PURPOSE BARBED TAPE OBSTA- 
CLE. Nov., p. 82 

GETTING THE MOST FROM YOUR SALES IN- 
QUIRIES. Betsy Myers. Feb., p. 103 

GLOBAL MILITARY INTRUSION DETECTION 
MARKET. Aug., p. 123 

A GOOD CATALOG IS A FULL-TIME SALES- 
MAN. Frank W. Gray. Jan., p. 57 

GOVERNMENT EMPLOYEES TRAINED TO 

OFFER ASSISTANCE. Dec., p. 31 


HIGH STYLE + PHOTOELECTRICS 
SECURITY. John Cutone. March, p. 30 
HIS HOME IS HIS FORTRESS. Oct., p. 54 


HOLDING COSTS CAN HOLD DOWN PRO 
FITS. J.M. Smriga. July, p. 26 


HOME BURGLAR ALARMS CAN BRING IN 
SURANCE SAVINGS. Sept., p. 104 


HOME BURGLARY VS. FIRE ALARMS: A MAR- 
KETING PARADOX. June, p. 59 


HOTEI SYSTEM HELPS 
“THIEVES.” March, p. 77 


HOW TO ACHIEVE BETTER MANAGEMENT 
Clarence G. Scholtz. Feb., p. 51 


HOW TO STOCK AHEAD BEFORE A PRICE 
INCREASE. Louis Hohenstein. Oct., p. 67 


INDUSTRY 


HIGH 


FOIL rwo 


FORECAS1 
AHEAD. Feb., p. 55 

INSTITUTIONAL SPACE PROTECTION 
Stefanich. Nov., p. 24 

IS A CHEVY BETTER THAN A CADILLAC? 
Sept., p. 9S 

IS THERE A BATTERY CRISIS IN OUR FU- 
TURE? George R. Lippert. April, p. 112 

ISC SECURITY EAST LOOKS TO THE FUTURE 
Deborah Cromer Post. Sept., p. 34 

ISC SECURITY WEST MIRRORS INDUSTRY'S 
GROWTH. Deborah Cromer Post. Jan., p. 20 


K 


KINKS & HINTS FOR THE INSTALLER. Jan., p 
123/Feb., p. 90/March, p. 83/April, p. 81/May, p 
72/June, p. 66/July, p. SO0/Aug., p. 70/Sept., p 
114/Oct., p. 82/Nov., p. 56/Dec., p. 58 


L 


LEGAL CONCERNS OF THE ALARM INDUS- 
PRY. Larry Oppen. July, p. 24 

LEGISLATION TO AID SMALL BUSINESS 
April, p. 117 

LEGISLATION VS. THE FALSE ALARM PROB- 
LEM. Carl Kellem. Jan., p. 46 

LIMITED PARTNERSHIPS: AN EASY WAY TO 
RAISE NEW CAPITAL. David L. Markstein 
June, p. 61 

LOSS PREVENTION CRITICAL FOR PACE- 
MAKER BATTERY PRODUCER. Dec., p.75 


MANUFACTURER ADVISES: MARRY ENGIN- 
EERING TO MARKET RESEARCH. Feb., p. 30 


FAIR WEATHER 


Vince 


78 


19 
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MEGA-DIALER MAKES SENSE. Marvin H. 
Sachse. Feb., p. 22 


MINI-MULTIPLEXING SYSTEM USES DIGI- 
TAL COMMUNICATORS. Mike Dever. May, 
p. 90 


MORSE MODERNIZES FLEET IMAGES. Larry 
Oppen. Oct., p. 46 


MULTIPLEX — AN ANSWER TO AN INDUSTRY 
PROBLEM. Ray Sobel. May, p. 28 


MULTIPLEXING UPDATE. Anthony Spina. May, 
p. 36 


N 


THE NAME OF THE GAME... INNOVATION. 
Deborah Cromer Post. April, p. 30 


NBFAA MEETS IN ORLANDO. Larry Oppen. 
June, p. 96 

NBFAA/WBFAA JOINT MEETING REPORT. 
SDM Staff Feature Feb., p. 94 

NEW CONCEPT IN SECURITY MULTIPLEX. 
Tom W. LeNay. May, p. 30 

NEW TOOL PROVIDES CONTINUOUS FOIL- 
ING OPERATION. Mintzi Schramm. Dec., p. 77 

NEWVICON CAMERA TUBES ' BOOST 
SECURITY SYSTEM FLEXIBILITY. Oct., p. 74 

O 

ONE CENTRAL STATION FOR THE LAST 
FRONTIER. Larry Oppen. April, p. 106 


OPERATING PRINCIPLES OF A PHOTOELEC- 
TRIC SYSTEM. Andrew Weiss. March, p. 26 


P 

PERIMETER SYSTEM DESIGNED TO KEEP 
PEOPLE IN. Nov., p. 50 

PERSONAL SECURITY FOR PERSONNEL. 
Nov., p. 86 

PHOTOELECTRIC APPLICATIONS. Irv Citron. 
July, p. 65 

PHOTOELECTRIC DETECTOR OPENS OUT- 
DOOR MARKET. Robert A. Kulick. March, p. 28 

PLANNING SUCCESSFUL SALES MEETINGS. 
Betsy Myers. May, p. 63 


POCKET CALCULATOR EXPENSE ANALYSIS, 
Louis Hohenstein. Dec., p. 78 

PRICE CUTTING CAN LIMIT EFFECTIVE 
SECURITY. Grier Lowry. Aug., p. 84 

PRIVATE INDUSTRY, UNITE AGAINST TER- 
RORISM WORLD-WIDE. M. Fred Rayne. Jan., 
p. 103 

PROTECT WORKING CAPITAL WITH CREDIT 
INSURANCE. Robert E. Parmelee. Aug., p. 117 

PUSHBUTTON PRICES EQUAL PUSHBUTTON 
PROFITS. C. Louis Hohenstein. Sept., p. 106 

PUT YOUR ALARM AD IN THE BUYER'S 
HAND. Aug., p. 77 


R 


REMOTE MULTIPLEXING TECHNIQUES. Jack 
B. Morgan. May, p. 34 


Ss 


SECURITY — IT’S BASIC. Donald J. Paterson. 
Nov, p. 26 


SECURITY COURT CASES. Milton N. Gross, J.D. 
“Reasonable Care Liability,” Jan., p. 107/ 
“Proximate and Foreseeable Results,” Feb., p. 
101/“Contract Obligations,” March, p. 66/“More 
on Contract Obligations,” April, p. 124/“Liability 
Exemption,” May, p. 76/“Municipal Tax 
Cleeeitioctions.” lane. p. 102/“Issue of Mutuality,” 
July, p. 90/"Breach of Warranty,” Aug., p. 46/ 
“Where Does Duty End?” Sept., p. 103/ 
“Responsibility for Employee Actions,” Oct., p. 
60/“Issue of Negligent Supervision.” Nov., p. 
62/“Breach ot Contract,” Dec., p. 43 

SECURITY EQUIPMENT EXPORT PROMO- 
TION EVENT. Dec., p. 33 

SECURITY FINANCIALS. Deborah Cromer Post. 
Jan., p. 17/Feb., p. 13/March, p. 13/April, p. 13/ 
May, p. 13/June, p. 13/July, p. 15/Aug., p. 17/ 
Sept., p. 19/Oct., p. 15/Nov., p. 15/Dec., p. 15 

SECURITY SCREENS — THE PROFESSIONAL 
METHOD. Jack Gierlich. Oct., p. 30 

SECURITY SYSTEMS CAN BE MULITI- 
FACETED. Nov., p. 26 

SEIA SOUNDINGS. Donna Joseph. “Georgia 
Legislation Affects Security Industry,” Jan., p. 
72/"Georgia Update,” Feb., p. 64/“SEIA Celeb- 
rates Death in Georgia,” April, p. 126/“Summer 
Plans,” July, p. 92/"ISC New York,” Sept., p. 
120/“Big Show in the Big Apple,” Dec., p. 53 

SELLING SECURITY. Ernest W. Fair. “Extra 
Sales From Customers You Dislike,” Jan., p. 111/ 
“Give Him Good Reasons to Replace that Old 
Item,” Feb., p. 56/ 

SELLING SECURITY. Ronald I. Davis. “Welcome 
to the Wonderful World of Marketing,” March, p. 
18/“All You Ever Want to Know About Getting 
Leads,” April, p. 66/“The Presentation is to Sell- 
ing ..., May, p. 20/“Score Six Points for the 
Telephone!,” June, p. 18/“The Marketing Plan is 
to the Sales Profession, As a Roadmap. . .,” July, 
p. 18/“Your Marketing Plan,” Aug., p. 22/ 
“Creative Problem Solving,” Sept., p. 26/ 
“Marketing Objectives,” Oct., p. 22/“Start With 
the Budget,” Nov., p. 96/“A Picture is Worth a 
Thousand Words . . .,” Dec., p. 11 

SMOKE DETECTORS PLAY KEY ROLE. Robert 
Birenbach. June, p. 22 

SPECIAL REPORT: WOMEN IN SECURITY. 
Deborah Cromer Post. Aug., p. 26 

SUPERMARKET SECURITY. Tom Boyle. Feb., 
p. 67 

SWITCH LINE SYSTEMS FOR CENTRAL STA- 
TION SIGNALING. William Williamson. Feb., 
p. 25 

SYSTEM INSTALLATION TECHNIQUES. Oct., 
p. 26 


WwW 

WBFAA MEETING UPDATES INSURANCE, UL 
REQUIREMENTS. Larry Oppen. Nov., p. 60 

WBFAA MEETS IN SAN DIEGO: ASSOCIATION 
AT WORK. SDM Staff Feature Jan., P. 108 

WESTERN EUROPEAN HOME FIRE PROTEC- 
TION MARKET. Dec., p. 32 

WHAT PRICE DIGITAL SYSTEM COMPATIBIL- 
ITY. Jerry Johnson. July, p. 60 

WHOLESALE PRICE INDEX BECOMES PRO- 
DUCER PRICE INDEX. Aug., p. 138 


WOMEN IN THE OFFICE, OUT IN THE 
FIELD. SDM Staff Feature. Aug., p. 28 


WOMEN ON GUARD. Aug. p. 33 
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Your Business 
can be one 
too. 


Red Cross needs individual 
volunteers, and donors of 
blood and money, by the 
millions. 

But we need even more 
help. We need the solid sup- 
port of American Business. 
And we never needed it more. 

If your business is already 
helping, by organizing blood 
drives, and by supporting 
payroll deductions—either 
directly for the Red Cross, or 
through the local combined 
fund drive—the whole com- 
munity owes you thanks. And 
we thank you, too. 

Last year, with help from 
our friends, we offered major 
aid at over 30,000 disasters— 
from typhoons, to local (but 
just as devastating) house 
fires. 

We were able to help the 
elderly with practical pro- 
grams, we helped veterans by 
the hundreds of thousands, 
we taught people by the mil- 
lions to swim or swim better. 
And that's just the tip of the 
iceberg. 

Think of America without 
The American Red Cross. 

And you'll know why we 
need your business as a Red 
Cross Volunteer. In your 
community. And all across 
America.Contact your local 
Red Cross Chapter to see how 
your company can become a 
volunteer. 


Red Cross is counting 
on you. 
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